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Doing and Seeing Brain Activity




Mirror Neurons




Are we
wired for
empathy?
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The Speaker and the Listener

sender
receiver

different actions mirror the action

same intention Versus

mirror the intention




(a) brain-to-brain neural coupling
(delayed synchrony model)
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medial view

r=0.40

r=0.16

FDR corrected
g =0.05



Persuasive
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Neuromarketing
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Emotion Response Analysis through EEG and Eye Tracking
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Tobacco Cessation










